
existing customer is in finan-
cial difficulty. In particular 
you may wish to consider 
using credit checks, payments 
upfront and even personal 
guarantees from company 
directors of those businesses 
you deal with - especially if 
you have not dealt with 
them before. 

You don't always need to 
rush to court or immediately 
instruct solicitors. There are 
other tactics available to you 
including suspending service 
of delivery of goods and the 
exercise of a lien over your 
debtor's goods. 

Insolvency proceedings: alt-
hough it is a highly aggressive 
tactic and may damage your 
relationship with your cus-
tomer, you might want to 
consider the use of insolvency 
proceedings. These may be 
appropriate for use against 
either a company or an indi-
vidual 

A 'winding up' petition is a 
final resort, but can still bring 
a successful result if used 
appropriately against a cor-
poration. If you do get a 
court judgment against a 
creditor, consider the use of 
the various methods of en-
forcement of county court 
judgments - including the use 
of both attachment of earn-
ings orders and court bailiffs. 

Above all keep talking. As 
successful business is all about 
maintaining good and trust-
ing relationships ' the use of 
insolvency proceedings should 
only be undertaken if it is 
your only remaining option. 
Try and keep your relation-

Although we are nearing the 
end of the recession, many 
businesses are still struggling 
under financial constraints 
and trade depreciation. It is 
crucial therefore that business 
remain in control of their 
debt recovery. A prudent 

business should consider the 
following: 

Reviewing your terms and 
conditions: regardless of the 
economic climate, any busi-
ness should ensure that their 
own terms are both up-to-
date and tight. In particular 
consider including in your 
terms and conditions reten-
tion of title clause. Make sure 
that your standard terms are 
those that govern any agree-
ment with anyone you do 
business with. Why not con-
template using a solicitor to 
draw up or redraft your 
terms and conditions - this is 
often a very simple and cost-
effective way of significantly 
tightening your credit control. 

Knowing your clients and 
customers: business intelli-
gence may warn you if an 

ship with your customers or 
debtors going by keeping 
communication channels 
open. 

Credit Control After the Recession 
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In Pakistan, as well, the past 

two years have been challeng-

ing with deteriorating political, 

and security conditions and a 

number of economic challeng-

es like low GDP, high inflation, 

and massive devaluation of the 

rupee. The purchasing power 

of the consumer has also dete-

riorated, thus putting more 

pressure on companies to op-

erate efficiently and make val-

ue offerings. These are main 

problems which makes our 

country in the list of third world 

country. Although we are facing 

Food, Fuel and financial crises 

but we are not only one who 

are facing such problems al-

most whole world is badly ef-

fected with this economic 

deices. 

First of all we really don’t care 

about the categorization third 

world country, fourth world 

country, I think we really care 

about the country helping soci-

ety and that society is a happy 

society, look for future pro-

spects with optimisms and are 

striving . Now the development 

to take place there are many 

elements involved , you have to 

have a good legislation , strong 

institutions , good education 

system and strong national 

resources, infect it looks the 

country lift the country,  that is 

the definition of what takes a 

country with the first world 

country. If we look at for last 

ten years there are tremen-

dous shift and powerhouses. 

Traditionally a country was 

powerful what it was large had 

a huge population have a 

strong Army  had abandoned 

national resources, not about 

strong polices, it’s about mak-

ing sources that you make the 

right decision for your country, 

you have strong education sys-

tem that produces white ocular 

citizen  don’t measure about 

the money with the quality of 

Citizen,  my guess devel-

oping nations that the 

citizen are more proactive 

unless passive they are 

more enthusiastic  unless 

apathetic about dealing 

the country problems they 

realize that being active is 

the part of development 

actually as part of devel-

opment feel honor, real-

ize they are the part of 

the country not part from 

the country. Everybody 

criticize the governments 

like governments are a 

bureaucratic  and slow, 

we need to shift mentality 

and understandings, we 

also have rolls to play we 

can’t wait the govern-

ments to bring the 

change, although we have 

a limited space in certain 

area of our life but have 

unstoppable resources 

we have power to mobi-

lize resources in ways 

what available. 

Together you are helping 

each other to expose per-

sons to community and 

communities expose to 

persons, It is often social 

progress to looking down 

directing change comes 

from communities , fami-

lies and individuals look-

ing up driving society 

from themselves fueled 

by nothing more an idea 

of an instantly to do good, 

it comes from Social en-

gagement look up the 

house has no ceiling blue 

sky,  how many people 

have ceiling in their 

life ,social engagement is 

looking up outside the 

poor walls of your life , 

because looking up to see 

that you have no ceiling 

about you, you have no 

limit chose more to live 

with passion. True value 

of the world lies with the peo-

ple look up. Because each and 

every one of us have ability to 

look beyond of oneself and 

improve our society for the 

better; that means accepting 

responsibility for our communi-

ty it means recognize we are 

the part of Pakistan not part 

from Pakistan , problems of 

Pakistan are our problems too, 

for that it happens we need a 

sense of belonging to Pakistan 

because we are the Citizen of 

this country show sense of duty 

and pride to promoting a com-

mon good, because this is our 

country we are part of it not 

part from it , This is great 

Quaid-e-Azam idea deeply root-

ed in our culture of 64 years, is 

this principal of social engage-

ment if we looking up of our 

self today for giving to asking 

what happen with this princi-

pal, we sit still, we sit back, we 

sit on the pipeline, in our world 

we are passionate about so 

many things food, family , pro-

fession I really love about it, 

but we don’t need to direct our 

energy to our common future 

the result of which we talk to a 

good talk needs to things to 

get better, it is not time to wait 

our land is full with crises, con-

flict, injustice, occupation, ine-

quality, school system at fail 

our children, unemployment 

that face less generation our 

precious state at Islam under 

stage within and without that a 

lift  most civilizations around 

the world to strive with that a 

enormity  of challenge should 

be stop with. It should build up 

difference in a high and look 

up on the open sky of possibili-

ties of potential. Universities, 

ICAP and ICPAP has no classes 

to teach of these blue sky 

thinking, we need more of 

them, we need infrastructure 

to reach to the places, You 

have clubs to join, social prac-
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tice to take place along-

side, academic theory you 

have schools that putting 

a premium credit to com-

munity services to the 

student to recognize the 

value of social engage-

ment in both term of com-

munity and what it can 

you do of each of you. 

Think about it what an 

employer looking for a 

today employees, team-

work, leadership, commu-

nication, problems solv-

ing , open mind , adopta-

bility  skill you learn by 

engage yourself with the 

people you gain by chal-

lenging yourself to reach 

beyond the boundaries of 

your own experience, to-

gether you have so much 

to share, so much to 

teach, so much to learn, 

as member of club you 

have unstoppable force 

that will ultimately decide 

and transform the future 

of a society and this is 

bonus too, helping other 

makes you happier and 

healthier, scientist schol-

ar helper high trust me I 

can be addicted, when 

you add all on up the next 

question comes what we 

are waiting for, none of us 

can hold to fix everything 

but each of us can do 

something , start small, 

start close look around 

you  wish to do, then ask 

yourself is it possible that 

the someone could be 

me, someone who help to 

start school into your 

neighbor, someone who 

fix to start business of 

school to teach the de-

serving children, some-

one who teach to next 

door to read whatever it is 

you can be spark the one 

who set the change in the 

motion and together we 

can be generation who 

looks up reaches out and 

lift our region. Live that is 

a legacy.  

Are you not afraid? Are 
you mad or something? 
Are you a stone or some-
thing? 
 
" THE MAN LAUGHED AND 
TOOK THE SWORD OUT OF 
ITS SHEATH. The woman 
was even more puzzled: 
 
What he was doing? Then 
he brought the naked 
sword close to the wom-
an's neck 
-- so close that just a small 
gap was there, it was al-
most touching her neck. 
He said, "ARE YOU 
AFRAID?" She started to 
laugh and said, 
 
"WHY I SHOULD BE 
AFRAID? 
 
If the sword is in your 
hands, why I should be 
afraid? 
 
I know you love me. 

There is a famous story: A 
man just got married and 
was returning home with 
his wife. THEY WERE 
CROSSING A LAKE IN A 
BOAT when suddenly a 
great storm arose. 
 
The man was a warrior, 
but the woman became 
very much afraid because 
it seemed almost hope-
less: THE BOAT WAS 
SMALL AND THE STORM 
WAS REALLY HUGE, and 
any moment they were 
going to be drowned. But 
the man sat silently, calm 
and quiet, as if nothing 
was happening. 
The woman was trembling 
and she said, "ARE YOU 
NOT AFRAID? This may be 
our last moment of life! It 
doesn't seem that we will 
be able to reach the other 
shore. Only some miracle 
can save us; otherwise 
death is certain. 

" He put the sword back 
and said, "This is my an-
swer. 
 
I KNOW GOD LOVES ME, 
and the sword is in his 
hands, and the storm is in 
his hands -- 
 
SO WHATSOEVER IS GO-
ING TO HAPPEN IS GOING 
TO BE GOOD. If we sur-
vive, good; if we don't 
survive, good --because 
everything is in his hands 
and he cannot do anything 
wrong." 
 
THIS IS THE TRUST ONE NEEDS TO 

IMBIBE. Such tremendous trust is 

capable of transforming your 

whole life. And ONLY such tremen-

dous trust is capable of trans-

forming your life -- less than that 

won't do  
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THE CPA (PAK) HAS ANNOUNCED WIN-
TER EXAMINATION RESULT-2010”   

 

“The Executive Council of the Institute has 

been pleased to announced winter examina-

tion -2010 result during ICPAP meeting held 

at the Registered Office at Islamabad. The 

total number of students appeared in exams 
were 110 out which 20 are declared suc-

cessful. Mr. Tariq Nawaz of Saudi Arabia 

has passed exam with distinction“ 
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Mr. Tariq Nawaz of Saudi Arabia  

SAUDI ARABIA 
Jeddah 

Dr. Farooq Kamal   Mr. Shahzeb Arif Chaudhari   
Regional Coordinator Additional Regional Coordinator 
Jeddah, Saudi Arabia. Jeddah, Saudi Arabia. 
Tel: +966-2-6171-555 Tel: 
Mob: +966-503-667-423 Cell: 
Email: skamalf@hotmail.com Email: shahzeb@accountant.com 

Al-Riyadh 
Mr. Mohammad Ashraf Bajwa   Mr. Khalid Nazir Hussain   
Regional Coordinator Additional Regional Coordinator 
Riyadh, Saudi Arabia. Riyadh, Saudi Arabia. 
Tel:  +966-1-473-5760 Tel:+966 1 4630018Ext 280 
Mob:+966-506-155-017 Mob:+966 550 630738 
Email: ashrafbajwaa@gmail.com Email: khalidimon@yahoo.com 

  

Mr. Sabir Hussain   
Additional Regional Coordinator 
Riyadh, Saudi Arabia. 
Tel:+966-1406-7888 ext 584 
Cell: +966-55-9068604 
Email: sahussain@shb.com.sa 

Al-Khobar 
Mr. Tahir Siddique   Mr. Shoaib Ahmed Khan   
Regional Coordinator Additional Regional Coordinator   
Dammam, Saudi Arabia. Al-Khobar, Saudi Arabia.   
Tel: +966 53 4300270 Tel:  +966-3-887-3937   
Mob:+966 50 8092831 Mob:+966-55-931-8389   
Email: tahir@promar-sa.com Email: shoaib_ahmed_khan@hotmail.com   

Worldwide individuals recently appointed as Regional Coordinators 
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mailto:ashrafbajwaa@gmail.com


UNITED ARAB EMIRATES 
Abu-Dhabi 

Mr. Shafiq-Ur-Rehman   

  

Regional Coordinator 
Abu-Dhabi, UAE 
Tel:+971-50-596-8001 
Mob:+966-55-9068604 
Email: shafiqcpa@yahoo.com 

Dubai 
Syed Imran Hasnain Jeffery   Mr. Muhammad Imran Suleman   
Regional Coordinator Additional Regional Coordinator 
Dubai- United Arab Emirates Dubai-United Arab Emirates 
Tel: +971-6-523-3510 Tel: +971-6-573-2742 
Mob: +971-50-2213250 Cell: +971-50-803-4699 
Email: imranpk14@hotmail.com Email: raomimran@gmail.com 

  

Mr. Kamran Malik   
Additional Regional Coordinator 
Dubai-United Arab Emirates 
Tel: +971-50-554-9813 
Cell: +97155-559-7781 
Email: kamranmalik84@htmail.com 

Sharjah 
Mr. Kashif Ahmad   Mr. Muhammad Kamran Suleman   
Regional Coordinator Additional Regional Coordinator 
Sharjah-UAE Sharjah-UAE 
Tel: +971-4-2205166 Tel:  +971-6-5732742 
Mob: +971-50-2564582 Mob+971-50-5192007 
Email:kashif_ahmed2@hotmail.com Email: kamishah99@hotmail.com 

QATAR 

Doha 
Mr. Rizwan Asghar   Mr. Hassan Jameel   
Regional Coordinator Additional Regional Coordinator 
Doha-Qatar Doha-Qatar. 
Tel:+974 611 5376 Tel:+974-6-619-0315 
Mob: Mob: 
Email: rizwan99pk@hotmail.com Email: hjsarwar@yahoo.com 

CANADA 
Mr. Muhammad Imran   

  

Regional Coordinator 
70 Belfield Road, Unit No 11, Rexdale 
ON, Maw 1G3, Canada 
Tel: +1-416-244-3933 
Mob: +1-416-779-6460 
Email: imran1936@yahoo.com 

AUSTRALIA & EAST TIMOR 
Mr. Aziz- ul-Haq   

  

Regional Coordinator 
ETT Group CFO C/o Transglobal 
Marketing Pty. NT Ltd. GPO Box # 
3405 Darwin NT 0801 Australia 
Tel: +670-3312-264 
Mob: +670-732-6241 
Email: aziz021@yahoo.com 

CAMBODIA 

Phnom Penh 
Mr. Shafquat Hussain   Prof. Dr. Yean Rithy   
Regional Coordinator Additional Regional Coordinator 
Phnom Penh-Kingdom Of Cambodia Phnom Penh-Kingdom Of Cambodia 
Tel: +855 13 240 340 Tel: +855-16-278-777 
Mob: Mob: +855-12-703-888 
Email: shafquat.hussain@live.com Email: yean_rithy@yahoo.com 

SCOTLAND 
Mr. Thappuwarige Vishwajith   

  

Regional Coordinator 
Scotland, UK 
Tel: +126-873-24207 
Mob: 
Email: vishwajithsenarathna@hotmail.com 
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AFGHANISTAN 
Kabul 

Mr. Arif Muhammad   Rai Mazhar Farid Jami   
Regional Coordinator Additional Regional Coordinator 
Kabul-Afghanistan Kabul-Afghanistan 
Tel: +93-75-2021-974 Tel: 93-771-013-358 
Mob: +93-786-227-004 Mob: 
Email: amuhammad1@kpmg.com Email: raijami@yahoo.com 
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PAKISTAN 

LAHORE KARACHI 

Mr. Umar Hayat   Mr. Irfan Ahmad Shujrah   

Regional Coordinator Regional Coordinator 

Lahore-Pakistan Karachi-Pakistan 

Tel: +92-42-578-3911 Tel: +92-21-7700-548 

Mob:+92 333 452 5988 Mob:+92-345-3625001 
Email: u_hayat@hotmail.com Email: irfanshujrah@gmail.com 

MULTAN ,VEHARI, MUZAFARGARH HYDERABAD, KHAIRPUR MIR's, & INTERIOR SINDH 

Mr. Muhammad Asif Chishti   Mr. Waqas Ali   

Regional Coordinator Regional Coordinator 

Multan-Pakistan Hyderabad-Pakistan 

Tel: +92-51-9216-200 Ext 1309 Tel: 

Mob:+92-333-5601-688 Mob:+92-345-2091-970 
Email: asifchishti@hotmail.com Email: wchanna@hotmail.com 

KHANEWAL FAISALABAD 

Mr. Akhtar Hussain Malik   Mr. Shahbaz Ahmed   

Regional Coordinator Regional Coordinator 

Khanewal-Pakistan Faisalabad-Pakistan 

Tel: +92-65-2441-822 Tel: 

Mob: +92-300-8632562 Mob:+92- 344-7744292 

Email: akhtarm@esbi.com.pk Email: shahbazacheema@yahoo.com 

QUETTA-BALUCHISTAN BAWALPUR 

Mr. Jahangir Khan   Mr. Javaid Iqbal Ch   

Regional Coordinator Regional Coordinator 

Quetta-Pakistan Bahawalpur-Pakistan 

Tel: Tel: +92 

Mob: +92-300-3804378 Mob: +92-300-878-0492 
Email:jahangir_plan@yahoo.com Email: javaidandco@yahoo.com 

PESHAWAR ABBOTTABAD 

Mr. Amir Khan   Mr. Muhammad Anees Khan   

Regional Coordinator Regional Coordinator 

Peshawar-Pakistan Abbottabad-Pakistan 

Tel:+92-91-5854-414 Tel:+92-992-334750 

Mob: Cell:+92-300-9110309 
Email: icpappsh@gmail.com Email: aneesmak@yahoo.com 

ADDITIONAL REGIONAL COORDINATORS 
FAISALABAD   

Mr. Muhammad Khuram Shahzad     

Additional Regional Coordinator   

Faisalabad-Pakistan   
Tel:+92-51-9206-853   
Mob: +92-300-7949301   
Email: shahzadicma@hotmail.com   
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